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Kyra Graham is the Client Services & Marketing 
Specialist for CBRE’s Net Lease Property Group – 
Newport, specializing in the sale and disposition of 
single-tenant net lease properties throughout the 
United States. 

She provides direct support for Ian Schroeder and 
manages all aspects of the creation, design and pro-
motion of all marketing assets for the team includ-
ing offering memorandums, flyers, brochures, direct 
mailings, social media utilization and property listing 
management. 

Kyra is a licensed real estate salesperson in the state 
of California.

Allison McDuffie is the Director of Operations and  
Financial Analyst for CBRE’s Net Lease Property 
Group - Newport. She is responsible for the success-
ful execution of all of NLPG - Newport’s investment 
transactions, managing every step of the process. 
Since joining CBRE in 2013, Allison has represented 
institutional, developer, and private clients as both 
buyers and sellers, and has managed the sale of over 
$830 million in investment volume, totaling nearly 4 
million SF of net lease retail space.

In her role, Allison engages with clients on all aspects 
of transactions, manages escrows, underwrites 
deals, negotiates deal points, and provides financial 
modeling to ensure clients have the most compre-
hensive information possible. 

DIRECTOR OF 
OPERATIONS

Ian Schroeder joined CBRE as Senior Vice President, 
specializing in the disposition of single-tenant NNN 
assets throughout the United States. Through-
out his career, Ian has closed more than $1  
Billion in transactions. Ian’s extensive business  
background includes 22 years of success in  
serving his clients with the utmost integrity,  
salesmanship and professionalism, which has  
earned him a stellar reputation in the commercial  
real estate industry.

Ian maintains intimate knowledge of national  
market trends and valuations. He is also a highly skilled  
negotiator and expert in developing customized,  
strategic marketing strategies to achieve maximum 
value for his clients.
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Melissa Ley is a Senior Associate for CBRE’s 
Net Lease Property Group in Newport Beach,  
California. Melissa is involved in the entire sales 
process, from marketing strategy, to interfacing with 
principals and brokers during the underwriting pro-
cess. She works directly with prospective buyers and 
their brokers, acting as a liaison between them and 
the team’s clients. 

Melissa also leads NLPG Newport’s 1031 exchange 
program, to ensure the successful acquisition of re-
placement properties on behalf of exclusive 1031 
exchange buyers. This process includes locating and 
underwriting deals, negotiating offers, and ensuring a  
successful close.
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While the concept of a 1031 Exchange is not  

complicated – you are simply exchanging your interest 

in one investment asset for another in order to limit 

your tax liability – the IRS rules that must be followed 

often result in a complicated, time-sensitive process that  

is stressful for all parties involved.

NLPG Newport will be with you every step of the way,  

facilitating an exchange that meets your needs and  

ensures you a seamless transaction to identify and close on a  

replacement property.

WHATis a

exchange?
1031

$6,300,000 
GROCERY

4.3%
GROCERY

$15,895,000 
AUTO/GAS

10.9%
AUTO/GAS

$3,737,000
DOLLAR STORE

2.6%
DOLLAR STORE

$22,590,000
GENERAL RETAIL

15.5%
GENERAL RETAIL

$900,000
BANK

$14,250,000
BIG BOX

9.8%
BIG BOX

0.6%
BANK

$3,643,000 
MISC NET LEASE

2.5%
MISC NET LEASE

$18,791,000
PHARMACY

12.9%
PHARMACY

$27,323,000
RESTAURANT/QSR

18.7%
RESTAURANT/QSR

NLPG Newport Transactions 

$32,401,952
MEDICAL MEDICAL

22.2%

 BUY-SIDE 
DEAL VOLUME

TOTAL BUY-SIDE TRANSACTION VALUE

$145,830,952

Our focus is on exclusive buyer  
representation throughout the  
United States using a national platform,  
giving us a big picture perspective  
of the overall market.

WHY NLPG NEWPORT?



PROVIDED
SERVICES UNDERSTAND CLIENT NEEDS

Acquisition criteria and needs vary from one client to the next. We look at your unique 

situation to identify what you need in your exchange property, whether you are a first 

time or repeat investor.

SIGNIFICANT

TRANSACTIONS

PRE-QUALIFY POTENTIAL PROPERTIES

There are thousands of properties on the market, but you only need to consider the ones that fit your specific needs. Our team vets 

through the properties, while weighing the strengths and challenges of each.

COORDINATE ADDITIONAL FINANCING

You may have debt to replace in your exchange, or may want to leverage the proceeds from your sale to buy a property with a higher 

value. CBRE’s Debt and Structured Finance team can source loans that are right for you and your exchange.

MANAGE INVOLVED PARTIES

1031 Exchanges have many parties involved including buyers, brokers, sellers, lawyers and exchange accommodators. It is imper-

ative that there is coordination and communication between parties, which our team will manage for you. We can provide you with 

an exchange accommodator and real estate lawyer contacts, should you not have your own.

MANAGE & NEGOTIATE OFFERS

We know the nuances of writing and managing offers, and negotiating the terms that will best suit your exchange.

GUIDE ESCROW & DUE DILIGENCE

We ensure the transaction timeline is on track and that any issues that may arise are handled quickly, to ensure that the deal pro-

gresses efficiently. We help coordinate inspections and reports, so you can ensure your property is in the right condition and that 

there are no hidden issues.

COMPLETE YOUR EXCHANGE

1031 Exchanges must follow a strict timeframe, in which you must identify the exchange property within 45 days of your sale, and 

close within 180 days. Our diligence, expertise, and experience ensures that this timeframe is met.



SIGNIFICANT

BUY-SIDE
TRANSACTIONS

RAISING CANE’S
Katy, TX

TESLA
Littleton, CO

WALMART
Phoenix, AZ

THE LEARNING
EXPERIENCE Mesa, AZ

$3,642,900
2018

$14,250,000
2017

$4,989,000
2017

DAVITA DIALYSIS
Mountain View, CA

WENDY’S
Champaign, IL

DOLLAR GENERAL
Rio Rancho, NM

ALDI
Santa Fe Springs, CA

SHOPS AT TOWN CENTER 
MARKETPLACE  Menifee, CA

$9,400,000
2018

$12,045,000
2017

$5,325,000
2017

$6,300,000
2017

$1,714,000
2017

$1,652,000
2018



Schroeder’s team managed the entire process on behalf of the client: finding acceptable replacement properties, weighing the 
strengths and challenges of each property with the buyer, submitting initial offers, negotiating those offers, and coordinating  
escrow and all parties involved to secure a successful close. The team was wholly involved in all discussions with buyers, sellers, 
and lawyers, and coordinated with the 1031 exchange accommodators to make sure exchange timelines were abided by. 

“From locating the properties to managing the transaction process, there was always an attention to detail,” said client Ed  
Fleming. “I have done 1031 exchanges in the past, but this time around I was provided a high level of service as well as alterna-
tives that would protect me in my exchange.”

Notably, one of the deals Mr. Fleming acquired was an off-market property that crossed the team’s desk as a result of a  
1031-focused campaign blast sent out to Schroeder’s database. Had the asset hit the market, it would have traded at a much more 
aggressive price and cap. Strategies such as this are key to the team’s success in securing great deals for our client.

“Knowing their experience in the retail single tenant net lease space I enlisted the help of Ian Schroeder and his team to coordinate 
my client’s 1031 exchange,” said CBRE’s David Consani, who arranged the disposition of Mr. Flemings relinquished property. 
“My long-term client wanted to diversify into net lease deals for a hands-off investment, and NLPG Newport able to find two 
properties in California that, together, provided him with the return and long term stability he was seeking.”

- Edward T. Fleming | Private Investor

Ian Schroeder and team coordinated the acquisition of two retail net leased assets in 
California on behalf of a local 1031 exchange buyer. The client was exchanging out 
of an industrial asset in California, with the goal of diversifying into retail investment 
properties. As the client was new to the retail investment world, the acquisition was 
an educational experience for the buyer, who needed to become comfortable with the 
concept of net lease investments and the tenants occupying the assets he eventually 
acquired.

CASE
STUDY

DAVITA DIALYSIS
Mountain View, CA 2017 2017

ALDI
Santa Fe Springs, CA



CLIENT
TESTIMONIALS

“The CBRE team was our partner in locating, analyzing and negotiating the purchase of the perfect properties to fulfill our 
1031 requirements. Once we initiate the process, were provided many high quality properties whose prospectus looked very 
good. There were a few assets that were attractive to us, but the teams’ insight and initial diligence led them to advise us to not 
move forward on those. Their analysis of every potential property was based on their knowledge of our personal financial and  
personality requirements, as well as the overall net lease market.

When we did make offers, Ian Schroeder met us on site for property inspections, which was a personal touch not  
often seen in today’s world.  I highly recommend CBRE as a partner in locating high quality properties that will fit your individual 
needs.”
- Edward T. Fleming | Private Investor

“I had a very positive experience with Ian Schroeder and Melissa Ley of 
CBRE.  They helped me find my upleg after I sold my interests in two Los  
Angeles area apartment buildings.  I’ve been in commercial real estate 
almost my entire adult life, but it has been mostly in the apartment arena.  
However, I wanted to take advantage of the superior current cash return 
that retail properties offer, but I had some concerns that I would make a 
fatal error.  

“My long time broker, Jeffrey Pion (CBRE), enlisted the help of Ian Schroeder and his team to assist me with my 1031 ex-
change. With my requirements and criteria in mind, Melissa Ley located a Tesla asset in Colorado. Thanks to her  
diligence, we submitted an offer on the property within a couple of hours of it hitting the market. The team facilitated the negotiations 
and entire acquisition process, which ultimately lead to a successful closing. Not only did the Tesla investment increase my initial annual 
income stream as compared to what I was receiving from my relinquished property, it also had a long-term lease in place with signifi-
cant annual rental increases. I am very pleased with my experience with the entire team.” 
–Mike Gordon | Private Investor

“I engaged Melissa Ley to exclusively represent me in my 1031 exchange. One of my biggest concerns that I had was the po-
tential of having a significant loss of cash flow in the time between selling my downleg and closing on my upleg. Melissa  
located the upleg and ensured that it closed before my identification period was up, protecting me from a gap in cash flow. Her  
market knowledge and offer management made the 1031 exchange process streamlined and easy, and kept this  
exchange from commandeering all aspects of my business, as they often can.” 
-Ali Bemanian | Private Investor

What I got from Ian and Melissa was very honest and well-informed advice.  They acted as counselors helping to educate me, rather 
than as brokers trying to make a sale.  They have an extensive knowledge of properties and tenants and they have a large network 
of broker relationships around the country.  They showed me properties and I ran a lot of deals by them, and by this process they 
helped me to understand what sort of NNN property I wanted.  

We ended up with an accepted offer on a very high-quality property at a heavily trafficked signalized intersection.  They were 
then very helpful in making sure I didn’t overlook any 1031 Exchange rules or miss any deadlines, and that things moved toward 
a smooth closing.  They are among the best brokers I’ve worked with in my 30-year career of buying real estate, and I recommend 
them highly.”
- John Bernard | KDF Communities



CONTACT US

3501 Jamboree Road, Suite 100

Newport Beach, CA 92660

www.cbre.com

CBRE makes no guarantees, representations or warranties 

of any kind, expressed or implied, regarding the information 

including, but not limited to, warranties of content, accuracy 

and reliability. This publication is the copyrighted property of 

CBRE and/or its licensor(s). 2019. All rights reserved.
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